ALTIFY/

STRATEGIC REVENUE EXECUTION

Turn Strategy
into Execution.

Close the Execution Gap by embedding
strategy, process, and Al-guided actions

into every deal and account.

From Plans to Performance.
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Define

Strategy &
Methodology

Most revenue strategies don't fail in design—they fail in execution. Teams invest in planning,
tools, and Al, yet deals stall, opportunities slip, and forecasts break down in the field.

Altify Strategic Revenue Execution unites methodology, Al, and execution services to ensure
every account and opportunity is executed with clarity, consistency, and measurable impact—

directly inside Salesforce.

A New System for How Enterprise Revenue Teams Execute.

Altify doesn’t just deliver insights—it operationalizes execution

Define What Good
Looks Like

Create a clear, shared
strategy across every deal
and account.

Standardize account and
opportunity planning

Align teams around customer
outcomes and value

Identify risks, gaps, and growth
opportunities early

across every deal, account, and team.

Embed Execution
into the Workflow

Turn strategy into consistent
action across teams.

Guided workflows inside
Salesforce

Al-assisted planning and
account research

Connected execution across

sales, CS, and leadership

Guide Teams to
Execute & Win

Continuously drive better
decisions, actions, and
outcomes.

| Al-driven next best actions

‘ Manager coaching and deal
inspection

‘ Real-time visibility into
execution health



ALTIFY

Beyond Software: Execution That Sticks.

Altify combines platform, Al, and execution services to drive real behavior

change—not just insights.

| Proven methodology (TAS, MEDDIC) built into execution

| Execution Services: training, coaching, change management

| Continuous reinforcement through Al and leadership programs

Execute Deals with
Precision

Execute every deal with clarity, control, and
discipline.

| Identify risks, gaps, and missing stakeholders
| Drive next best actions across the deal cycle

| Improve win rates through disciplined execution
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Unlock Growth Across
Every Account

Visualize whitespace and prioritize where to
grow.

| Identify whitespace and expansion opportunities
| Map opportunities across solutions and segments

| Prioritize where to focus for maximum growth
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Turn Account Strategy
into Action

Turn account plans into coordinated action
that drives measurable outcomes.

‘ Visualize customer goals, priorities, and
whitespace

| Align teams around a shared account strategy

| Continuously update plans with Al-driven insights
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ALTIFY

Drive Predictable Revenue Growth by increasing win rates,
accelerating deal velocity, improving forecast accuracy, and scaling consistent
execution across the revenue team.

(W -]
Turn Strategy into Make Revenue Execution Scale Execution Across the
Execution. Visible. Business.
Embed execution into daily Gain clear visibility into deal health, Standardize execution with Al,
workflows to ensure consistent, risks, and opportunities to act early coaching, and services to deliver
measurable outcomes. and win more. repeatable growth at scale.

Better seller behavior drives better outcomes. With improved
qualification, aligned execution, and Al-guided actions, MeridianLink
teams turn strategy into results — with 75% of wins using
opportunity plans and a 30% increase in average selling price.

As MeridianLink’s CRO puts it, “Altify replaces inconsistent
execution with structure and clarity — supercharging
strategic selling and driving predictable revenue growth”.

Richard Scheig Chief Revenue Officer, MeridianLink.

"By embedding account Test & Improve reviews into

our workflow, we’ve witnessed a significant uptick

in cross-functional team collaboration, directly

correlating to a significant increase in average deal Win rate increase when

sizes.” execution discipline
against compelling
event is applied.
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ALTIFY

Altify Insights Power ?trateg.lc Reyenue
, Execution natively in
Reveal connections,
risks, and Salesforce.

Altify Accounts

Uncover whitespace
and drive account

growth opportunities
Unify accounts, opportunities, insights,
and process into one Al-driven system
that simplifies selling and drives
,\LTI F‘I consistent, predictable revenue
o » outcomes.
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Altify Insights

Delivering predictable revenue to many of the world's most
complex sales organizations.
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Ready to Operationalize Revenue
Execution? ContactUs

See how Altify turns plans into consistent, measurable
outcomes across every deal and account.

Altify - The Salesforce-native Platform for Strategic Revenue Execution.

Altify helps enterprise revenue teams close the Execution Gap between strategy and results by embedding account
planning, deal execution, and Al-guided coaching directly inside Salesforce —through a single system for Strategic Revenue
Execution.

The result: sellers focus on the right opportunities, managers coach with insight, and leaders gain the visibility needed to
forecast with confidence and drive predictable growth.

Transforming the way the world sells.

Learn more at altify.com



http://altify.com
https://altify.com/contact/

